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IUL Industry trends and opportunities

• IUL premium is forecasted to grow as much as 4% in 
both 2024 and 20251

• Among life insurance owners, 22 percent say they do 
not have enough coverage.2

• Almost half of American adults report that they would 
feel financial hardship within six months if a primary 
wage earner were to pass away.2

• 54 million women say they need, or need more life 
insurance3 

1. LIMRA: U.S. Retail Life Insurance Sales Projected to Improve in 2024 and 2025. 
https://www.limra.com/en/newsroom/industry-trends/2023/limra-u.s.-retail-life-insurance-sales-projected-to-improve-in-2024-and-2025/
2. LIMRA, LIMRA 2024 Barometer Study
3. Three Reasons Why the Women’s Market Holds the Key to Life Insurance Industry Growth, LIMRA, 2024 https://www.limra.com/en/newsroom/industry-trends/2024/limra-
three-reasons-why-the-womens-market-holds-the-key-to-life-insurance-industry-growth/
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Securian Financial’s indexed universal life 
philosophy

Straight-forward 
indexing methods

Fee-efficient design

Transparent product 
design
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Eclipse Accumulator IUL
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Eclipse Accumulator IUL overview

• Low-cost design - low charges provide greater 
accumulation potential

• Resilient in times of market volatility – can weather 
the ups and down of the market

• Competitive loan provisions -choose from 4 flexible 
loan options

• Customizable for maximum flexibility – several fixed 
and indexed account options to choose from- including 
the S&P PrismSM indexed account designed to provide 
consistent and stable returns
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Target Market

• Ages 0-60
• Non-tobacco
• Clients looking for accumulation
-Supplemental retirement income
-College funding
-Non-qualified deferred compensation
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Product Highlights

• Issue ages: 0-80
• Face amount: $100,000 for all ages
• Five indexed accounts
• Fixed and participating loan options
• WriteFit UnderwritingTM 
• Optional agreements
- Income Protection Flex Agreement (IPA Flex)

Additional agreements may be available. Agreements may be subject to additional costs and restrictions. Agreements may not be available in all states or may exist under a 
different name in various states and may not be available in combination with other agreements. 
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Indexed Accounts

Indexed Account Segment Term Current Growth Cap1 Participation Rate1 Crediting Floor

S&P 500 (Index A) 12 months 10.50% 100% 0%

Euro Stoxx 50® (Index F) 12 months 14.00% 100% 0%

S&P 500 Low Vol (Index G) 12 months Unlimited2 65%2 0%

Rainbow Indexed Account3 12 months 10.50% 100% 0%

S&P PrismSM 12 months Unlimited2 215%2 0%

1. Effective for policy dates on or after 9/15/2023
2. Uncapped indexed account participation rates are subject to change and may be less than 100%.This could have the impact of the 

indexed account credit being less than the change in the reference index
3. Rainbow Indexed Account is made up of the following indexes: S&P 500, Euro Stoxx 50, and S&P 500 Low Volatility. The segment growth 

rate is equal to the weighted average of the index growth rates for each reference index. On the index credit date, the index growth rate 
for each reference index is ranked from highest to lowest and the applicable rank weight applied, using 50% of the highest performing 
account, 30% from the second highest, and 20% from the third. 
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Loan options
• Fixed interest rate loan with no cost years 11+
• Indexed loan 
• Variable interest rate loan available after year 1
• Short-term interest-free policy loans

 (no cost 90 days)

Only one loan rate type at one time; may switch between loans once per year. 

A fixed loan will begin a 12-month lockout period during which no transfers from the fixed account to an indexed account will apply. 

Because of the risk involved to the client with variable interest rate loans, use caution when illustrating or discussing variable rate loans.

The short-term loan provision provides for interest waiver if the loan is paid full within 90 days of the date the loan was taken. In the event the policyholder does not repay the 
loan in full within 90 days, interest and other policy loan provisions will apply as of the date the loan was taken.  Additional restrictions may apply. 
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Agreement options

• Accelerated Death Benefit for 
Terminal Illness Agreement

• Exchange of Insureds 
Agreement

• Guaranteed Insurability Option 
Agreement

• Income Protection Flex 
Agreement (IPA Flex)

• Inflation Agreement
• Chronic Illness Access 

Agreement (CIAA)

• Accelerated Death Benefit for
Chronic Illness Agreement 
(ADB-CIA)

• Overloan Protection Agreement
• Premium Deposit Account 

Agreement
• Early Values Agreement
• Surrender Value Enhancement 

Agreement (SVEA)
• Term Insurance Agreement
• Waiver of Premium Agreement
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Flexible Chronic Illness Agreements
Chronic Illness Access Agreement (CIAA)

No additional cost: No additional cost and no underwriting 
requirements

Lump sum access: Provides lump-sum access to a portion 
of the policy’s death benefit utilizing discount method at the 
time of claim1

Legacy protection: Helps with expenses when chronically 
ill and preserves the life insurance coverage2

1 A CIAA illness benefit claim will reduce the death benefit more quickly than benefits provided by ADB-CIA.
2 A chronically ill individual has been certified by a licensed health care practitioner within the preceding 12-month period as: (1) being unable to perform without substantial 
assistance, at least two activities of daily living (activities that include eating, bathing, toileting, continence, dressing and transferring) for a period of at least 90 days; OR (2) having 
a severe cognitive impairment (confinement due to medical condition is required to be permanent in CT).
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Flexible Chronic Illness Agreements
Accelelated Death Benefit for Chronic Illness Agreement 
(ADB-CIA)

Tailored protection: Determine the amount of chronic 
illness death benefit and monthly benefit % at issue

Their money, their choice: Determine the amount of 
chronic illness death benefit and monthly benefit % at issue

Legacy protection: Helps with expenses when chronically 
ill and preserves the life insurance coverage1

1 A chronically ill individual has been certified by a licensed health care practitioner within the preceding 12-month period as: (1) being unable to perform without substantial 
assistance, at least two activities of daily living (activities that include eating, bathing, toileting, continence, dressing and transferring) for a period of at least 90 days; OR (2) having 
a severe cognitive impairment (confinement due to medical condition is required to be permanent in CT).
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Competitive overview 
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Eclipse Accumulator IUL: competitive 
overview
• Straight-forward, traditional IUL product design allows us to offer 

some of the lowest policy charges in the industry

• Unique ability to allocate money individually into accounts indexed 
to S&P 500, S&P 500 Low Volatility, EURO STOXX 50, rainbow 
account, or industry leading S&P PRISM Account

• Add our Income Protection Flex Agreement to further enhance 
accumulation potential

Source: Securian Financial Competitive research April 2024
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Eclipse Accumulator IUL: competitive 
overview

Source: Securian Financial competitive insights, September 2024

Male, 45, Preferred, Pay to Retirement, Min Non-MEC Death Benefit Increasing DB switching to level when premiums end; Fixed Annual Premium of $30,000 to A65; 20
year distributions starting at A66; Participating loans with max 0.5% spread targeting $10,000 CSV at A100; S&P 500 Annual point to point; Monthly distributions (where available).

This comparison does not take all material factors into account and must not be used with the public. These factors include but are not limited to: indexed account options, rider 
availability, surrender periods, or fees and expenses. For information regarding these and other factors please consult each company's respective policy guide. 

This is a hypothetical example for illustrative purposes only.

$60,753 $64,895
$70,744 $73,641 $76,135 $80,162

$85,655

$98,534

Securian
Financial

Nationwide Penn
Mutual

Pacific Life Lincoln
Financial

Allianz John
Hancock

North
American

Σ Charges YR20
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Eclipse Accumulator IUL: Max IR heatmap

Source: Securian Financial competitive research, August  2024
This comparison does not take all material factors into account and must not be used with the public. These factors include but are not limited to: indexed account options, 
rider availability, surrender periods, or fees and expenses. For information regarding these and other factors please consult each company's respective policy guide. 
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Eclipse Accumulator IUL: competitive 
overview - Max IR 

Indexed UL - Max Dist Par Loans - Max%
Male, 45, Preferred, Pay to Retirement, Min Non-MEC Death Benefit
Increasing DB switching to level when premiums end; Fixed Annual Premium of $25,000 to A65; 20 year distributions starting at A66; Participating loans with max 0.5% spread 
targeting $10,000 CSV at A100; S&P 500 Annual point to point (unless stated otherwise); Monthly distributions (where available)

Securian Financial Competitive research, September 2024.
This comparison does not take all material factors into account and must not be used with the public. These factors include but are not limited to: indexed account options, rider 
availability, surrender periods, or fees and expenses. For information regarding these and other factors please consult each company's respective policy guide. 

Company Product Max Dist Sum of Chr CSV A65 Initial DB S&P Cap Max IR
Securian 
Financial

Eclipse Accumulator 
IUL

$90,989 $60,753 $959,899 $380,715 10.50% 6.56%

Prudential Momentum IUL $89,100 $74,823 $912,173 $373,810 10.25% 6.42%
Allianz Life Accumulator IUL $87,756 $80,162 $966,135 $357,068 12.50% 7.42%
Penn Mutual Accumulation IUL $86,712 $70,744 $911,739 $404,186 10.25% 6.38%
Lincoln 
Financial

WealthAccumulate® 2 
IUL (2020)

$85,519 $76,135 $903,286 $372,931 11.50% 7.01%

John Hancock Accumulation IUL 24 $78,922 $223,885 $898,579 $386,784 9.50% 6.04%
Nationwide Indexed UL 

Accumulator II 2020
$78,360 $64,895 $896,049 $404,933 10.25% 6.42%

Pacific Life Pacific Horizon IUL 2 - 
Balanced

$76,063 $73,641 $850,504 $373,190 10.00% 6.30%
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Eclipse Accumulator IUL: competitive 
overview 
Fixed Loans; 5% Illustrated rate

This is a hypothetical example for illustrative purposes only.
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Underwriting and New 
Business
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Making doing business with us easier

• WriteFit UnderwritingTM program 
-approval within 24 hours for clients that 

qualify*
• ePolicy Delivery
• Mortality credits program
• Dynamic application
-application tailored to your clients

• Policy reminders and eService center

*After completion of the tele-interview. Information from tele-interview helps determine whether client qualifies for WriteFit Underwriting.
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WriteFit means a fast, simple customer 
experience

1. After completion of the tele-interview. For eligible clients.
2. Statistics as of July 19, 2023. These statistics only apply to WriteFit and are based on Securian Financial’s experience with WriteFit and traditional underwriting. 
3. Total number of applications submitted in the last 2 years (2021-2023).
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Sales strategies
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Eclipse Accumulator IUL: case study
$99 Legacy

How $99 a month can leave a lasting 
financial legacy:

Meet Ann. Her grandchildren mean the 
world to her, so as her financial needs 
changed, her financial professional 
suggested purchasing life insurance 
policies for her grandchildren.

Eclipse Accumulator IUL:
- Offers ways to design an affordable 

policy
- Purchasing while young locks in 

insurability
o Likely qualify for preferred rates

This is a hypothetical example for illustrative purposes only. 
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Eclipse Accumulator IUL: case study
$99 Legacy

How it works:
- $99 a month offers security and 

flexibility through the grandchild's life.

- Builds cash value that could be used to 
pay college expenses or a 
downpayment on a house.

- As time goes on, cash value continues 
to build and the grandchild can use it 
as supplemental income during 
retirement years.

This is a hypothetical example for illustrative purposes only. 
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Eclipse Accumulator IUL: case study
Supplemental retirement income
Meet Steve

• Age 45
• Looking to supplement his retirement income.
• Interested in the life insurance benefit
• He can currently put $18,000 ($1,500 a month) 

towards a life insurance policy. 

His financial professional suggests our Eclipse 
Accumulator IUL product due the flexibility and the 
options it provides. 

Let’s take a look at how his policy can grow.

Illustration parameters: Age 45, preferred non-tobacco, Increasing death benefit with premium paid through age 66, death benefit changed to level at age 67.
This is a hypothetical example for illustrative purposes only. 
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Eclipse Accumulator IUL: case study

For full illustration see 
case ID: 24664589
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Eclipse Accumulator IUL: Sequence of 
returns sales idea
Helping your client build a financial strategy with 
LIFT

What is sequence of returns?
• It’s the order of investment returns each year
• Risky early in retirement if clients start taking 

withdrawals
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Eclipse Accumulator IUL: Sequence of 
returns sales idea
Let's take a look at a couple examples:

Jeff and WendyDave and Joan

• Each couple began 
with a portfolio 
balance of $500,000

• Make annual 5% 
withdrawals with 3% 
percent annual 
inflation

• Both expect the 
same average annual 
net return of 6%

This is a hypothetical example for illustrative purposes only. The returns shown above are purely hypothetical and are assumed to be net of all fees and expenses. The balances are 
end-of-year and reflect an assumed annual withdrawal of $25,000 (increasing 3 percent annually for inflation) taken at the beginning of the year.
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Eclipse Accumulator IUL: Sequence of 
returns sales idea

Dave and Joan

This is a hypothetical example for illustrative purposes only.
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Eclipse Accumulator IUL: Sequence of 
returns sales idea

Jeff and Wendy

This is a hypothetical example for illustrative purposes only.
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Eclipse Accumulator IUL: Sequence of 
returns sales idea

•

Jeff and Wendy

Dave and Joan • Diversify financial tools by 
considering products outside 
the financial markets

• Consider financial tools with 
principal guarantees

For more tools and strategies to help 
clients maximize assets and minimize 
taxes visit:
Securian.com/LIFT

http://www.pardot.securian.com/F82833-36
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Sales idea library
Our ideas and tools library offers programs to help financial 
professionals find new clients, expand influence and build you 
business.

Tools include:

- Business Owner Life-stage Design (BOLD)

- Estate Planning Individually Centered (EPIC)

- Life Insurance as a Financial tool (LIFT)

- Sound Strategies

To learn more about our 
sales ideas  visit 
securian.com/life-ideas
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How Securian Financial 
stands apart



SECURIAN FINANCIAL   | 35

A.M. Best Company rating (second highest of 16 ratings); Fitch rating (third highest of 19 ratings); Moody’s rating (fourth highest of 21 ratings); Standard & Poor’s rating 
(fourth highest of 21 ratings). For more information about the rating agencies and to see where our ratings rank compared to other ratings, please see our website at 
securian.com/ratings. Ratings for financial strength and claims-paying ability are important; however they are not reflective of the performance of any registered securities 
or variable subaccounts. All ratings information as of June 2023.
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(as of March 2024)

• Securian Financial ranks high 
among our peers and key 
competitors within our business.

• Since 2018, our Comdex has 
risen from 93-96.

Securian Financial’s Comdex ranking
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Loyalty to all our clients

• Since 2006, we’ve provided more than 50 
product enhancements to existing 
policyholders
-S&P Low Volatility Indexed Account 2019
-S&P PRISM Indexed Account May 2022
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Questions?

1-888-413-7860, Option 1 (Independent Brokerage)

1-877-696-6654 (Broker-Dealer)



The "S&P 500 Index," "S&P PRISM Index," and "S&P 500 Low Volatility Index" are products of S&P Dow Jones Indices LLC or its affiliates ("SPDJI") and have been licensed for use by 
Minnesota Life Insurance Company. Standard & Poor's® and S&P® are registered trademarks of Standard & Poor's Financial Services LLC, a division of S&P Global ("S&P"); Dow 
Jones® is a registered trademark of Dow Jones Trademark Holdings LLC ("Dow Jones"); and these trademarks have been licensed for use by SPDJI and sublicensed for certain 
purposes by Minnesota Life Insurance Company ("Minnesota Life'). The Indexed Universal Life Insurance Policy Series ("the Policies") are not sponsored, endorsed, sold or promoted 
by SPDJI, Dow Jones, S&P, any of their respective affiliates (collectively, "S&P Dow Jones Indices"). S&P Dow Jones Indices does not make any representation or warranty, express or 
implied, to the owners of the Policies or any member of the public regarding the advisability of investing in securities generally or in the Policies particularly or the ability of the S&P 500 
Index, S&P PRISM Index, or S&P 500 Low Volatility Index to track general market performance. Past performance of an index is not an indication or guarantee of future results. S&P 
Dow Jones Indices only relationship to Minnesota Life with respect to the S&P 500 Index, S&P PRISM Index, and S&P 500 Low Volatility Index is the licensing of the Index and certain 
trademarks, service marks and/or trade names of S&P Dow Jones Indices and/or its licensors. The S&P 500 Index, S&P PRISM Index, and S&P 500 Low Volatility Index are 
determined, composed and calculated by S&P Dow Jones Indices without regard to Minnesota Life or the Policies. S&P Dow Jones Indices has no obligation to take the needs of 
Minnesota Life or the owners of the Policies into consideration in determining, composing or calculating the S&P 500 Index, S&P PRISM Index, or S&P 500 Low Volatility Index. S&P 
Dow Jones Indices is not responsible for and has not participated in the determination of the prices, and amount of the Policies or the timing of the issuance or sale of the Policies or in 
the determination or calculation of the equation by which the Policies are to be converted into cash, surrendered or redeemed, as the case may be. S&P Dow Jones Indices has no 
obligation or liability in connection with the administration, marketing or trading of the Policies. There is no assurance that investment products based on the S&P 500 Index, the S&P 
PRISM Index, or the S&P 500 Low Volatility Index will accurately track index performance or provide positive investment returns. S&P Dow Jones Indices LLC is not an investment 
advisor or tax advisor. A tax advisor should be consulted to evaluate the impact of any tax-exempt securities on portfolios and the tax consequences of making any particular 
investment decision. Inclusion of a security within an index is not a recommendation by S&P Dow Jones Indices to buy, sell, or hold such security, nor is it considered to be investment 
advice. 

NEITHER S&P DOW JONES INDICES NOR THIRD PARTY LICENSOR GUARANTEES THE ADEQUACY, ACCURACY, TIMELINESS AND/OR THE COMPLETENESS OF THE S&P 
500 INDEX, S&P PRISM INDEX, S&P 500 LOW VOLATILITY INDEX, OR ANY DATA RELATED THERETO OR ANY COMMUNICATION, INCLUDING BUT NOT LIMITED TO, ORAL 
OR WRITTEN COMMUNICATION (INCLUDING ELECTRONIC COMMUNICATIONS) WITH RESPECT THERETO. S&P DOW JONES INDICES SHALL NOT BE SUBJECT TO ANY 
DAMAGES OR LIABILITY FOR ANY ERRORS, OMISSIONS, OR DELAYS THEREIN. S&P DOW JONES INDICES MAKES NO EXPRESS OR IMPLIED WARRANTIES, AND 
EXPRESSLY DISCLAIMS ALL WARRANTIES, OF MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR USE OR AS TO RESULTS TO BE OBTAINED BY 
MINNESOTA LIFE, OWNERS OF THE POLICIES, OR ANY OTHER PERSON OR ENTITY FROM THE USE OF THE S&P 500 INDEX, S&P PRISM INDEX, S&P 500 LOW 
VOLATILITY INDEX, OR WITH RESPECT TO ANY DATA RELATED THERETO. WITHOUT LIMITING ANY OF THE FOREGOING, IN NO EVENT WHATSOEVER SHALL S&P DOW 
JONES INDICES BE LIABLE FOR ANY INDIRECT, SPECIAL, INCIDENTAL, PUNITIVE, OR CONSEQUENTIAL DAMAGES INCLUDING BUT NOT LIMITED TO, LOSS OF PROFITS, 
TRADING LOSSES, LOST TIME OR GOODWILL, EVEN IF THEY HAVE BEEN ADVISED OF THE POSSIBILITY OF SUCH DAMAGES, WHETHER IN CONTRACT, TORT, STRICT 
LIABILITY, OR OTHERWISE. THERE ARE NO THIRD-PARTY BENEFICIARIES OF ANY AGREEMENTS OR ARRANGEMENTS BETWEEN S&P DOW JONES INDICES AND 
MINNESOTA LIFE, OTHER THAN THE LICENSORS OF S&P DOW JONES INDICES. 

The EURO STOXX 50® is the intellectual property (including registered trademarks) of STOXX Limited, Zurich, Switzerland and/or its licensors (“Licensors”), which is used under 
license. The interest crediting for the Indexed Universal Life Series Policies based on the Index are in no way sponsored, endorsed, sold or promoted by STOXX and its Licensors and 
neither of the Licensors shall have any liability with respect thereto.

The Indexed Universal Life Series is designed first and foremost to provide life insurance protection. While the indexed crediting options are attractive for cash accumulation, the 
product should always be promoted to first meet the death benefit needs of families and businesses with cash accumulation as a secondary benefit.

Life insurance products contain charges, such as Cost of Insurance Charge, Cash Extra Charge, and Additional Agreements Charge (which we refer to as mortality charges), and 
Premium Charge, Monthly Policy Charge, Policy Issue Charge, Transaction Charge, Index Segment Charge, and Surrender Charge (which we refer to as expense charges). These 
charges may increase over time, and this policy may contain restrictions, such as surrender periods. Policyholders could lose money in this product. 

Policy loans and withdrawals may create an adverse tax result in the event of a lapse or policy surrender, and will reduce both the surrender value and death benefit. Withdrawals may 
be subject to taxation within the first fifteen years of the contract. Clients should consult their tax advisor when considering taking a policy loan or withdrawal.

Guarantees are based on the claims paying ability of the issuing insurance company.

The underlying indices only recognize the changes in stock prices and do not include any dividend returns. While the policy and the Indexed Accounts do not actually participate in the 
stock market or the S&P 500® Index, and one cannot invest directly in an Index, the performance of the underlying index may exceed the offered indexed growth caps, if applicable. 
Interest crediting within these accounts will vary based on the movement of the investments within the underlying index. Should the index have 0% growth or decline, policy owners 
bear the risk that no Index credit will be given to the account.
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The Income Protection Flex Agreement provides for an irrevocable settlement for all or a portion of the policy death proceeds. The beneficiary of the policy will not be able to 
change the manner in which the death proceeds are paid out upon the death of the insured. 

The Income Protection Flex Agreement installment payment could be payable for a period up to 30 years. The installment payment and the interest rate used to calculate that 
payment will be shown in the policy illustration that you provide to clients either prior to or upon receipt of the policy. The income protection agreement interest rate used in the 
calculation of the installment payment is at least equal to the Settlement Option Guaranteed Interest Rate shown on the policy data pages. A portion of the benefit that is paid out 
in installments will be reportable as interest income. This taxable portion represent the amount of the benefit that exceeds the policy death proceeds.  

The Accelerated Death Benefit for Chronic Illness Agreement and Chronic Illness Access Agreement may not cover all of the costs associated with chronic illness. These 
Agreements are generally not subject to health insurance requirements and do not provide long-term care insurance subject to state long-term care insurance law. These 
Agreements are not state-approved Partnership for Long Term Care Program Agreements and are not Medicare supplement policies. Receipt of chronic illness benefit payments 
under these agreements may adversely affect eligibility for Medicaid or other government benefits or entitlements. 

The Accelerated Death Benefit for Chronic Illness Agreement and Chronic Illness Access Agreement are life insurance policy agreements that provide an option to accelerate the 
death benefit in the event that the insured becomes chronically ill. 

The accumulation value, surrender value, loan value, death benefit and/or death proceeds may be reduced when a chronic illness benefit payment is made under these 
agreements. The death proceeds may be reduced by the accelerated death benefit amount. Please review the policy for details. 

Additional agreements may be available. Agreements may be subject to additional costs and restrictions. Agreements may not be available in all states, may exist under a 
different name in various states and may not be available in combination with other agreements. 

Due to uncertainty in the tax law, chronic illness benefits paid from a life insurance contract may be taxable. Please ensure that your clients consult a tax advisor regarding 
chronic illness care benefit payments from a life insurance contract. 

This information should not be considered as tax or legal advice. Clients should consult their tax or legal advisor regarding their own tax or legal situation. 

These are general marketing materials and, accordingly, should not be considered investment advice or a recommendation that any particular product or feature is appropriate or 
suitable for any particular individual. These materials are based on hypothetical scenarios and are not designed for any particular individual or group of individuals (for example, 
any demographic group by age or occupation). The materials were prepared for financial professionals who are experienced in investment and/or insurance matters. As a result, 
they should not be reviewed or relied on by any other persons. Securian Financial Group, and its subsidiaries, have a financial interest in the sale of their products. 

Insurance products are issued by Minnesota Life Insurance Company in all states except New York. In New York, products are issued by Securian Life Insurance Company, a 
New York authorized insurer. Minnesota Life is not an authorized New York insurer and does not do insurance business in New York. Both companies are headquartered in St. 
Paul, MN. Product availability and features may vary by state. Each insurer is solely responsible for the financial obligations under the policies or contracts it issues.

Securian Financial is the marketing name for Securian Financial Group, Inc. and its subsidiaries. Minnesota Life Insurance Company and Securian Life Insurance Company are 
subsidiaries of Securian Financial Group, Inc. 

For financial professional use only. Not for use with the public. This material may not be reproduced in any way where it would be accessible to the general public.
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