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What “unique asset” can you add to a 
client’s portfolio to help ensure financial 

success… 

during life AND after death
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Is life 
insurance just 
a solution for 
one tragic 
event? 
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“Life insurance does help 
solve financial struggles at 
death, but I don’t really like 
to think about dying…”

“I will do the right thing and 
buy term insurance for my 
family…”



IUL will make sense to your clients, if they understand it helps 
them accomplish their goals versus competing with them. 
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1

Take my 
family on a 
vacation

2

Buy a nicer 
car

3

Save for my 
kids’ 
college 
education
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Pay bills, 
mortgage, 
groceries, 
etc.
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Increase 
my 401(k) 
contribution

6

Contribute 
to my IRA

With the rest of my money, I will…



Meet Ted 
and Lisa

5



Nice job!
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LISA RUNS SUCCESSFUL SMALL BUSINESS 

TED RECENTLY PROMOTED TO VP

TED HAS 401(K) AT WORK

LISA HAS SIMPLE IRA

JOINT BROKERAGE ACCOUNT

JOINT SAVINGS ACCOUNTS

TERM INSURANCE

HOME WITH MORTGAGE

RENTAL PROPERTY



Does IUL make sense while Ted and Lisa 
are still alive?

Or is life insurance just important at death?
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Income Advantage 
is an asset… 

What are the other 
assets in their 

portfolio?
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Diversified?

Uncorrelated? 

Liquid? 



What about Fixed Assets?
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What about IUL for that part of the portfolio?

They can mitigate investment/market risk by having some in their portfolio…

Bonds Cash Fixed 
annuities Etc.



Is there a 
possibility that 
they will need 
funds at the 
“wrong” time?

When assets are down?
Prior to retirement?
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TED OR LISA GET SICK 

TED LOSES HIS JOB

THEIR PARENTS OR KIDS GET SICK

LISA’S BUSINESS FAILS

ANOTHER PANDEMIC OCCURS

LAWSUIT FROM RENTAL PROPERTY
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How is IUL a 
diversified asset 
during their 
accumulation years? 
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“Zero is your 
Hero”…

Don’t forget 
about the 
Annual 
Reset…

Return of premium

Tax diversification

Lower annual 
fees/costs 
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Additional IUL 
Attributes That 
Enhance Ted and 
Lisa’s Portfolio 
During their 
Accumulation Years 
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CASH VALUE 
LIQUIDITY

UNCORRELATED 
ASSET

TAX FREE 
GROWTH

TAX FREE 
DISTRIBUTIONS

CREDITOR 
PROTECTION

ENHANCES 
ABILITY TO 

OBTAIN CREDIT

FUNDS THE PORTFOLIO AT 
PREMATURE DEATH



What if everything before retirement goes 
according to plan?

Are there any benefits to having the IUL 
during your retirement years?
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YES!
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Even if everything went perfectly up 
to retirement… 

They still managed all the risks 
during their accumulation years

And now they have a great source 
of tax-free retirement income!

BUT…what if they don’t think they 
need the IUL in their portfolio?



Let’s look at 
their tax-free 
income 
potential…
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How is IUL a 
diversified asset 
during their 
retirement years? 
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“Zero is your 
Hero”…

Don’t forget 
about the 
Annual 
Reset…

Tax diversification 

Lower annual 
fees/costs

Index loan opportunity 
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Low-cost IUL story

“Remember, whatever you give back to the insurance 
company in the form of fees, is lost and gone forever.

What’s worse, you not only lose the fees, but you lose 
the opportunity cost on them as well.”

- David McKnight



So, is the “low-cost story” just related to life 
insurance? 

Do fees and expenses take away from 
potential growth in other portfolio assets? 
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Benefits of the 
Index Loan 
Option
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Which assets allow 
you to earn money on 
“borrowed” money?

None of them!  
Tell your clients!

Allows for interest crediting on 
borrowed funds, if the index performs 
above the loan rate being charged 

Next logical question…    
What is the max loan charge?
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How do tax-free 
index loans 
compare to 
withdrawals from 
other portfolio 
assets? 

Rate on Annuity   5.00%

Money Market Rate   7.50%
 Management Fee   1.00%

Rate of CDs    5.00%

Muni Fund Rate   4.50%
 Management Fee   0.75%

Financial Alternatives





Can Ted and Lisa use IUL to hedge their 
retirement risks?
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Tax Bracket 
Risk
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What will Ted and Lisa’s tax bracket be 
in retirement?

• Do you think taxes will increase or 
decrease in the future?

Are you sure?

• Manage Tax brackets
• Avoid taxation of Social Security income 

and LTCG income
• Avoid Medicare excess premiums

Life Insurance can… 



Sequence of 
Returns Risk
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Once they start taking income in retirement… 

• Especially early on in retirement years?

What happens if they need to draw 
income from assets during down years? 

• Be a source of uncorrelated funds in those 
down years 

• Reduce the likelihood of needing to sell 
other assets in a down market

Life Insurance can… 



Longevity 
Risk
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What if Ted and Lisa’s spend too much in 
retirement?

• We don’t know what inflation will do to 
the best retirement income plans

Or they underestimate their expenses?

• “Refill the bucket” with tax-free income 
for the surviving spouse

• Reduce the financial strain at the first 
spouse’s death

Life Insurance can… 



Health Care 
Risk
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What if Ted or Lisa need care in retirement?

• Will they deplete assets too quickly?
• Will it cause an increased tax burden?

What if they both need care?

• Allow for tax-free distributions or an 
acceleration of the death benefit

• Leave other assets untouched to provide 
income for retirement

• Avoid increased taxes and Medicare excess 
premiums

Life Insurance can… 



Social 
Security Risk
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What happens when Ted or Lisa’s 
passes away?

• Do they have another income stream to 
turn on?

They will stop receiving one 
benefit check

• Replace the lost check with tax-free 
income

• Avoid increased taxation of Social 
Security income and LTCG income

• Avoid Medicare excess premiums

Life Insurance can… 



New Producer Guide

#618939
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IUL is truly a “unique” asset to add to your 
client’s portfolio

And United’s IUL tops the list when it comes 
to the competitive advantages it offers
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Why United is Unique…

Treat all customers 
the same

Illustrations are simple 
and transparent Cap on loan rates

Guaranteed Refund 
Option Low-Cost Model

COIs have not 
increased 



Meet Your Advanced Markets Partners

Ron Lee 
JD CLU ChFC CAP 

VP Advanced Markets and 
Brokerage Field Relations 

Stephen Alloy 
JD MBA CLU ChFC MSFS 

Advanced Markets Consultant 

Michelle Owens 
JD CLU ChFC CEBS CAMS 
Advanced Markets Manager

Bill Beckett
CFP CLU ChFC MBA

Advanced Markets Specialist

Call (402) 351-4287 or email advanced.markets@mutualofomaha.com 
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