
Life Solutions

Leverage assets to protect 
and create wealth
A strategy for commercial premium financing

High-net-worth individuals and business owners need innovative ways to protect, build 
and transfer wealth. A premium financing strategy may be useful when you want to 
leverage life insurance for legacy and business planning, but don’t want to liquidate 
assets tied up in a business or in other profitable investments.

Meet Jeff
Age 55, healthy nonsmoker, he and his wife, Amy, have two children. 

Jeff owns and runs a dairy farm with 250 cows. He is working to expand both his land 
and his herd. While Jeff’s assets are tied up in running the farm and acquiring additional 
land and cattle, he knows he needs to protect his family if something should happen to 
him. He also wants to protect the business he has built, so it’s there for his children to 
take over in the future.

His goals

Estate liquidity

Jeff needs death benefit protection 
to provide his heirs with sufficient 
funds to help protect their inheritance 
and pay taxes.

 

Free up capital
Jeff wants to use his liquid assets 
to invest in land, equipment and 
cattle to grow his business and 
increase profits.

The commercial premium financing strategy
Jeff’s financial professional recommends an indexed universal life (IUL) insurance policy. 
To avoid liquidating assets, the financial professional suggests that Jeff borrow from 
a commercial lender to purchase the policy. Jeff also adds a rider to the policy that is 
designed to create high cash surrender value in the early policy years. This gives him 
supplemental collateral to obtain the loan. 

Lincoln WealthAccumulate® 2 IUL (2020) is an innovative Indexed UL built for clients who 
want death benefit protection plus growth opportunities through indexed accounts and 
access to cash value for today’s and tomorrow’s needs.1 It provides the flexibility to allocate 
to and move between five indexed accounts linked to the percentage change in the S&P 500® 
or Fidelity AIM® Dividend Index, that attempt to provide a balance between return potential 
and downside protection.2

Not a deposit 

Not FDIC-insured 

Not insured by any federal 
government agency 

Not guaranteed by any 
bank or savings association 

May go down in value

 

Jeff is able to secure financing and create a substantial legacy for his family. He manages 
out-of-pocket costs and maintains control over his other assets and business investments.

1 Loans and withdrawals reduce policy value and death benefit, may cause the policy to lapse and may have tax implications.
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 Policy charges remain in effect and could reduce your policy value.

Insurance products issued by:
The Lincoln National Life Insurance Company 1



Ask your financial 
professional about 
premium financing 
life insurance to 
protect and create 
wealth.
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The outcome
▪ Jeff obtains a loan from a commercial lender.

▪ Jeff’s lender pays annual policy premiums to the life insurance company for 10 years.

▪ Jeff pays the lender annual interest out-of-pocket.

▪ Assuming a nonguaranteed rate of return, there will potentially be sufficient cash value
to pay back the loan and maintain the policy for the rest of his life.

▪ Jeff’s policy gives him tax-deferred growth opportunities and downside protection.

▪ Jeff is able to use his liquid assets to continue investing in his farm and add protection
with life insurance with minimum out-of-pocket costs.

Things to consider in a premium finance strategy
▪ Premium financing loan interest rates may increase, resulting in higher loan

interest payments.

▪ Policy crediting rates can fluctuate and may perform better or worse than anticipated,
resulting in the potential for additional collateral.

▪ You may need to pay additional premiums to maintain the policy.

Important information
The Fidelity AIM® Dividend Index (the “Index”) is a product of Fidelity Product Services LLC (“FPS”) and has been 
licensed for use by The Lincoln National Life Insurance Company and its affiliates and reinsurers (“Lincoln”). Fidelity is 
a registered trademark of FMR LLC. The Index is the exclusive property of FPS and is made and compiled without regard 
to the needs, including, but not limited to, the suitability needs of Lincoln or any Lincoln life insurance owner. Lincoln 
exercises sole discretion in determining whether and how the life insurance will be linked to the value of the Index. FPS does 
not provide investment advice to owners of the life insurance, and in no event shall any Lincoln life insurance policy owner be 
deemed to be a client of FPS. Neither FPS nor any third party involved in, or related to, making or compiling the Index makes 
any representation regarding the Index, Index information, Index or market performance, life insurance generally or the Lincoln 
life insurance in particular, and Lincoln life insurance is not sold, sponsored, endorsed or promoted by FPS or any other third 
party involved in, or related to, making or compiling the Index (including the Index calculation agent, as applicable). FPS 
disclaims all warranties, express or implied, including all warranties of merchantability or fitness for a particular use; does 
not guarantee the adequacy, accuracy, timeliness, and/or completeness of the Index or any data or communication related 
thereto; and assumes no liability for errors, omissions, or interruptions of the Fidelity AIM® Dividend Index.

The S&P 500 Index is a product of S&P Dow Jones Indices LLC, a division of S&P Global, or its affiliates (“SPDJI”), and 
has been licensed for use by The Lincoln National Life Insurance Company. Standard & Poor’s® and S&P® are registered 
trademarks of Standard & Poor’s Financial Services LLC, a division of S&P Global (“S&P”); Dow Jones® is a registered 
trademark of Dow Jones Trademark Holdings LLC (“Dow Jones”); and these trademarks have been licensed for use by SPDJI 
and sublicensed for certain purposes by The Lincoln National Life Insurance Company. The Lincoln National Life Insurance 
Company’s product is not sponsored, endorsed, sold, or promoted by SPDJI, Dow Jones, S&P, their respective affiliates, and 
none of such parties make any representation regarding the advisability of investing in such product; nor do they have any 
liability for any errors, omissions, or interruptions of the S&P 500 Index.

Distributions are taken through loans and withdrawals, which reduce a policy’s cash surrender value and death benefit and 
may cause the policy to lapse. Loans are not considered income and are tax-free. Withdrawals and surrenders are tax-free up 
to the cost basis, provided the policy is not a modified endowment contract (MEC).

Lincoln Financial Group (LFG) does not recommend, endorse, sponsor or otherwise offer Premium Financing. There are 
risks associated with commercial Premium Financing including but not limited to interest rate risk, additional collateral 
requirements, additional loan renewal requirements, and risk the lender could become insolvent. In addition, if the policyowner 
fails to repay the loan based on the terms, the loan could default and the insurance contact could lapse.

Lincoln WealthAccumulate® 2 IUL (2020) is issued on policy form ICC20UL6092/UL6092, and state variations by The Lincoln 
National Life Insurance Company, Fort Wayne, IN, and distributed by Lincoln Financial Distributors, Inc., a broker-dealer. The 
Lincoln National Life Insurance Company does not solicit business in the state of New York, nor is it authorized to do so.

All guarantees and benefits of the insurance policy are subject to the claims-paying ability of the issuing insurance 
company. They are not backed by the broker-dealer and/or insurance agency selling the policy, or any affiliates of those 
entities other than the issuing company affiliates, and none make any representations or guarantees regarding the 
claimspaying ability of the issuer.

It is possible coverage will expire when either no premiums are paid following the initial premium, or subsequent premiums 
are insufficient to continue coverage.

Products, riders, and features are subject to state availability. Limitations and exclusions may apply. 

Not available in New York. Not for use in Massachusetts.
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