MassMutual’s UL Guard competitive positioning

UL Guard offers a solid solution for your clients, especially a competitive solution for
those clients who are approaching retirement. The repriced UL Guard stands out in
the industry, as it willimprove competitive positioning of level pay designs and is
especially competitive in single-pay and limited-pay (short-pay) cases. UL Guard is
an ideal solution for your clients with 1035 tax-free exchanges.

While MassMutual UL Guard insures clients issue ages 18-85, pricing is most
competitive for prospects over age 65 in limited payment premium scenarios.


https://www.massmutual.com/lp/mmsd

MassMutual’s SUL Guard competitive positioning

SUL Guard offers a solid survivorship product solution for your clients, especially a
competitive solution for those clients who are approaching retirement. Repriced SUL
Guard will remain competitive for level pay designs and with improved rates it is
especially competitive in single-pay and limited-pay (short-pay) cases. SUL Guard is
an ideal solution for your clients with 1035 tax-free exchanges.

FURTHER INFO

o Contactyour

0 MassMutual UL Guard producer ( ) and client ( )guides.
0 MassMutual SUL Guard producer ( ) and client ( ) guides.
0 Review MassMutual’s UL Guard and SUL Guard FAQ ( ).

FOR FIRM USE. NOT FOR USE WITH THE PUBLIC.

© 2022 Massachusetts Mutual Life Insurance Company (MassMutual®), 1295 State Street,
Springfield, MA 01111-0001. All rights reserved. www.MassMutual.com.

If you do not want to receive future e-mails, please reply to this correspondence with
"unsubscribe" in the subject area and | will remove you from my distribution list.

UL_SUL_COMP_POS MM202411-303554
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