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As you work with your clients to create a care strategy, it’s important 
to remember that caregivers can come in all shapes and sizes — and 
some become caregivers when they least expect it. 

Caregiving can affect a caregiver both personally and financially. Here are 
some statistics to help you understand the depth and breadth of caregivers:

•	Americans provide over 37.1 billion hours of unpaid informal care each year for 
elderly adults.1

•	More than 16.1 million caregivers are providing unpaid care for someone with 
Alzheimer’s disease or other dimentias.2

•	The aging population of individuals age 65+ is projected to more than double to 
98 million in 2060 from 37.2 million in 2006.3

•	70% of working caregivers suffer work-related difficulties due to their dual roles.4

•	More than 78 percent of family caregivers are incurring out-of-pocket costs as a 
result of caregiving and spend roughly $7,000 per year on caregiving.5

•	Seventy percent of caregivers regularly experience stress and anxiety6

Every client is a potential caregiver or care receiver, and a discussion 
about this topic may be beneficial to them and their family.

To learn how 
Help your clients create their care strategy,  
call your Life Sales Support Team today:  
1-866-696-6654 (Securian and Broker-Dealer) 
1-888-413-7860, option 1 (Independent Brokerage)
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Life insurance products contain fees, such as mortality and 
expense charges (which may increase over time), and may 
contain restrictions, such as surrender periods. 
Additional agreements may be available. Agreements may be 
subject to additional costs and restrictions. Agreements may not 
be available in all states or may exist under a different name in 
various states and may not be available in combination with other 
agreements. 

Product features, including limitations and exclusions, vary. 
Please keep in mind that the primary reason to purchase a life 
insurance product is the death benefit.
These materials are for informational and educational purposes 
only and are not designed, or intended, to be applicable to any 
person’s individual circumstances. It should not be considered 
investment advice, nor does it constitute a recommendation that 
anyone engage in (or refrain from) a particular course of action. 
Securian Financial Group, and its affiliates, have a financial 
interest in the sale of their products.
Insurance products are issued by Minnesota Life Insurance 
Company in all states except New York. In New York, products 
are issued by Securian Life Insurance Company, a New York 
authorized insurer. Minnesota Life is not an authorized New 
York insurer and does not do insurance business in New York. 
Both companies. are headquartered in St. Paul, MN. Product 
availability and features may vary by state. Each insurer is solely 
responsible for the financial obligations under the policies or 
contracts it issues.
Securian Financial is the marketing name for Securian Financial 
Group, Inc., and its affiliates.
For financial professional use only. Not for use with the public. 
This material may not be reproduced in any form where it would 
be accessible to the general public.


